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"I want you to read it," he said, "and point out its errors to me
and save me from becoming an advocate of the system of taxa-
tion it describes/'
Although the lawyer was paid to criticize the book, he failed
to convince his client of its fallacies. Whereupon Johnson gave
a copy to his partner, Arthur J. Moxham, president of the John-
son Steel Manufacturing Company of Johnstown, Pa., who read
it, "carefully marking all the places where, in his opinion, the
author had departed from logic and indulged in sophistry."
Moxham read it a second time .and erased some of the marks.
He went through it again, and then reported, "Tom, IVe read
that book for the third time and IVe rubbed out every damn
mark."
The two partners then went to work on Russell. Whether
they converted him to the philosophy of Henry George matters
less than the fact that their discussion clarified and strengthened
their own understanding of Progress and Poverty. Johnson's
opinion thus reinforced, he mustered courage to call on the
author. George at once put him at his ease, placing him in a
comfortable chair, while he himself stretched out on his lounge
close by and smoked.
Johnson relates:
I was much affected by that visit. I had come to a realizing sense
of the greatness of the truth that he [George] was promulgating by
the strenuous, intellectual processes which have been described, but
the greatness of the man was something I felt when I came into his
presence. Before I was really aware of it I had told him the story of
my life, and I wound up by saying:
"I can't write and I can't speak, but I can make money. Can a man
help who can just make money?"
He assured me that money could be used in many helpful ways
to promote the cause, but he said I couldn't tell whether I could
speak or write until I had tried; that it was quite probable that the
same qualities which had made me successful in business would
make me successful in a broader field. He evidently preferred to
talk about these possibilities to dwelling on my talent for money-
maJdng.
Johnson became so interested in the new book Protection or
Free Trade that he ordered two hundred copies to be sent to
lawyers and ministers in Cleveland.
His publishing venture well launched, George worked on the

